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Trade agreements
Research shows that developing countries are struggling to get to the level of developed countries (Rensmann, 2017). According to Chaney (2008), one of the ways through which the said countries are using is being active players in international trade. This is a strategy that the developing countries engage to achieve their integration into the global economy. The practice has it that the developed countries through international trade have created several trade agreements including FTAA and CAFTA (Romalis, 2007).  These agreements are in bilateral, multilateral and regional forms. They have proved to greatly impact people of various economic statuses ranging from growers and workers to processors and consumers (Rensmann, 2017).  Nde (2011) provides that the agreements do so by determining pricing, tariffs, levels of export and methods of production. In this regard, therefore, this essay explores the trade agreements in Kenya which is a developing country. It shall also examine the impacts that these trade agreements have on the country.
As mentioned hereinabove, international trade is a key tool that developing countries like Kenya are using to integrate into the global economy. Since this is actualized through trade agreements, Kenya has purposed to put in place the best trade agreements that would facilitate the realization of their goal. Consequently, in 2017 Kenya embarked on reviewing all its bilateral trade agreements to enhance exports (Mutsau, 2017). This was revealed by Chris Kiptoo, the Principal Secretary in the Ministry of Industry, Trade and Cooperatives (Mutsau, 2017). Kiptoo backed up his revelation with the approval of a National Trade Policy by the Cabinet before taking on the implementation of the same.  
It is on record that trade agreements have the impact on trade and investment globally (Romalis, 2007).  Mutsau (2017) states that trade agreements play a major role in the shaping of relationships among different business organizations across the world. For instance, some countries have established free trade agreements while others have customs unions and common markets (Nde, 2011). Where a country through the formulation of liberal policies develops a trade agreement that reduces barriers with its counterparts, the formation of a free trade area is made. On the other hand, a customs union does not recognize free trade liberalization, and therefore it put in place a common external tariff for those participants who are privy to the trade agreements (Mutsau, 2017). This leads to the removal of the existing restrictions on the movement of labor and capital among trading members (Chaney, 2008). The fact that members have a leeway of harmonizing national policies to some extent in that they fit in the created trade agreements (Rensmann, 2017) is an illustration of the effect of the agreements on a formulation of national policies. 
Since the main economic goal of any nation is to heighten the living standards of its citizens, trade agreements are tailored towards achieving the same (Dür, Baccini & Elsig, 2014). Kenya has established that attaining this goal depends on the productivity with which resources are engaged; it has coined its trade agreements in a way that it increases the production of goods to be exported to import many goods that involve lower productivity (Romalis, 2007). In the end, the trade agreements lead to an increase in the national productivity levels. While keeping an eye on high national productivity, an increase of international competitiveness, nations find themselves vouching for trade without barriers (Nde, 2011). The note must be taken that not all trade agreements positively impact the business of a country. An example is where rich countries protect their exports while the poor one's open markets (Kenya Country Commercial Guide, 2017).  

References
Chaney, T. (2008). The Distorted gravity: the intensive and extensive margins of international trade. American Economic Review, 98(4), 1707-21.
Dür, A., Baccini, L., & Elsig, M. (2014). Design of international trade agreements: Introducing a new dataset. The Review of International Organizations, 9(3), 353-375.
Kenya Country Commercial Guide, (2017). Kenya-Trade Agreements. Available at https://www.export.gov/article?id=Kenya-trade-agreements.
Mutsau, S. (2017). Revisiting bilateral investment treaties in the 21st century: A Kenyan and South African experience. Hamburg: Diplomica Verlag.
Nde, F. V. (2011). The International Law on Foreign Investments and Host Economies in Sub Saharan Africa: Cameroon, Nigeria, and Kenya. Münster, Westf: LIT.
Rensmann, T. (2017). Mega-Regional Trade Agreements.
Romalis, J. (2007). NAFTA's and CUSFTA's Impact on International Trade. The Review of Economics and Statistics, 89(3), 416-435.
